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Rheinmetall Canada turns 25 -  
Forging ahead in a dynamic market  
Saint-Jean-sur-Richelieu, Québec. As a leading supplier of weapons systems and 
services to the Canadian armed forces, Rheinmetall Canada Inc. has made an 
international name for itself. This year, the Rheinmetall subsidiary celebrates its 25th 
anniversary, having been founded in 1986 under the name Oerlikon Contraves. Part 
of the Rheinmetall Group since 1999, today the company has some 250 employees 
at its locations in Saint-Jean-sur-Richelieu near Montréal and in Ottawa.  

Originally established in order to meet industrial and regional benefit obligations for 
locally based production, Rheinmetall Canada has since accumulated extensive 
expertise in air defence, weapon stations, defence electronics as well as infantry 
weapons and equipment. These four core competencies reflect the reorientation of 
the company that commenced in early 2010. As part of this process, the company – 
which does nearly 75% of its business with the Canadian armed forces – intends to 
serve a wider customer base and tap into new markets as a combat systems house.  

The Canadian market for tactical systems is going through an exciting phase of 
renewal. The Canadian Army’s original fleets of vehicles have been operating under 
extremely punishing conditions in Afghanistan ever since the start of Canadian 
military operations in the country in 2003. Weapon systems, too, need to be replaced.  

“We’re benefiting from this current phase of renewal. For us this is a unique 
opportunity to provide our principal customer, the Canadian Army, with excellent new 
solutions, in areas where we enjoy outstanding expertise”, declares Dr. Andreas 
Knackstedt, Managing Director of Rheinmetall Canada.  

The company maintains a major R&D and production facility in Saint-Jean-sur-
Richelieu, Québec, for assembling, integrating and testing weapon subsystems and 
infantry equipment. For example, the Close Area Suppression Weapon (CASW) 
system, which, among other things, features a Heckler und Koch automatic grenade 
launcher, a BAE thermal imager and fire control technology from Vinghøg – a unit of 
Rheinmetall Nordic, the former Simrad Optronics – is being integrated and tested at 
the Rheinmetall Canada production plant. 

Rheinmetall Canada focuses first and foremost on the North American market. 
“Canada will remain our single most important market, though we also expect to 
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be involved in a growing number of US projects. Other markets in which we’ve 
already generated considerable business and which continue to be important to us 
include the Netherlands, followed by France,” explains Dr. Knackstedt. A diversified 
defence contractor with international customers and partners – including the Dutch, 
French and German armed forces – in recent years Rheinmetall Canada has landed 
a number of impressive orders in all four divisions.  

The Canadian Army has placed a €69 million-order (about Can$95 million) with the 
company for grenade launchers and ammunition.  Under the CASW project, 
Rheinmetall Canada will supply the Canadian Army with 304 automatic grenade 
launchers by early 2012. Once in service, the weapon will be designated as the  
C16 Automatic Grenade Launcher System. 

A further order worth around €23 million (about Can$32 million) encompasses the 
maintenance and modernization of Leopard main battle tanks which the Canadian 
Army has taken over from the Dutch armed forces inventory. By the beginning of 
2012, a total of 42 Leopard 2A4 tanks will be refitted to correspond to Canadian 
standards, enabling their inclusion in existing command and control structures.  

Moreover, procurement programmes are currently underway in Canada for armoured 
engineering vehicles and armoured recovery vehicles based on the Leopard 2 tank.  

Under the motto “Celebrating our achievements – Aiming at the future”, the 
Rheinmetall Canada team has good reason to look back with pride as they mark the 
company’s 25th anniversary. Their hard work and terrific commitment are already 
paying off handsomely: revenue is expected to be in the region of Can$120 million in 
2011 and 2012, with management predicting that weapons systems and vehicles will 
account for 75% of sales, and electronic systems and air defence making up the 
remainder. A broadly based enterprise offering a strong product portfolio and a wide 
range of services, Rheinmetall Canada is well positioned to meet the challenges of 
the future as a leading combat systems supplier.  
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